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THE difficulty of reconciling the various interests to be rep- 
resented in the proposed new department of commerce has 
led to the abandonment of its establishment so far as the 
present session of Congress is concerned. An effort had been 
made to secure the assumption by the federal government 
of supervision of insurance companies doing interstate busi- 
ness, through a bureau of this department. 





May it not be possible that the recent agreement between 
the Union and non-Union organizations of field menin Illinois 
to co-operate as to rates and practices in that State foreshad- 
ows an extension of the co-operative principle to other States 
—perhaps to the entire territory within the jurisdiction of 
The Union? Although the proposed conference between 
managers has apparently failed to materialize, this agreement 
between the field men leads to the hope that a degree of har- 
mony may yet prevail between the Union and non-Union 
companies. 





WinpstTorMs of serious proportions have occurred during 
the past week or so in a number of the Western and Southern 
States, notably in Indiana, Ohio, Iowa, South Dakota and 
Texas. Great damage to property was accompanied by the 
loss of several lives. The frequent recurrence of such storms 
should stimulate the demand for tornado insurance, when the 
latter is properly presented to owners of real estate, and no 
work will be found so well adapted to assist agents in urging 
the advantages of and necessity for tornado insurance as Mr. 
Hoffman’s pamphlet on “Windstorms and Tornado Insur- 
ance.” 





By some occult process of reasoning the pen-wielder of The 
La Crosse (Wis.) Press arrives at the conclusion that the 
threat (“the impudent threat,” The Press terms it) to cancel 
their policies unless the waterworks are put in normal condi- 
tion, “puts the insurance companies at once upon a plane 


with those who commit the crime of arson.” Just how this 
occurs is not demonstrated. A disinterested observer, how- 
ever, would probably reason that the absence of fire insurance 
would, despite the assertion that “there are no incendiaries 
here,” be calculated to produce more caution and lessen the 
fire hazard. Under the circumstances it would be likely to 
suit the companies if the people should heed the wild cry of 
The Press and “take the initiative in the cancellation of in- 
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surance policies.” If, as The Press asserts, the people could 
carry their own insurance and save money, why should The 
Press man work Himself up to such a pitch of excitement and 
accuse the insurance companies of proposing “a swindle?” 





Tuat close and frequent inspections are necessary, even in 
so-called fireproof structures, was demonstrated by the re- 
cent burning of the steel grain elevator of the Canadian Pa- 
cific Railway at Fort William. Although this edifice was re- 
garded as almost absolutely fireproof, it appears that chaff and 
sticks thrown out by the cleaners had been permitted to ac- 
cumulate until a spark from a passing engine found sufficient 
fuel to bring about the destruction of the building. Cleanli- 
ness must be resolutely demanded and insisted upon in con- 
nection with risks of this nature, if they are to be expected to 
pay their way and yield a profit. 





It is usually looked upon as a commendable act by the 
average business man when the legislature of his State im- 
poses some harassing restriction upon the fire insurance com- 
panies; and the average man, not requiring very much insur- 
ance, can, as a rule, afford to stand aloof and applaud. But 
there may come a time when all the protection that can be 
given by the admitted fire insurance companies, and more, is 
needed. Then it is, as is now the case with the St. Louis 
Exposition, that the short-sightedness of the policy of pin- 
pricks becomes evident; for the companies are in no haste to 
increase their lines merely to oblige people whose position 
heretofore has been strongly inimical to the companies’ in- 
terests. 





ALTHOUGH it is over three months yet before the National 
Association of Life Underwriters meets in annual convention, 
the rumor mongers are already busy making guesses at the 
nominee for the presidency. President Wyman has an- 
nounced that he cannot accept a re-election, and those who 
are familiar with the amount of work attached to the presi- 
dency can well understand that a busy man cannot afford to 
devote two years to the position, unless he is willing to allow 
his own business to be neglected. Whether the nomination 
will go to the East or to the West is entirely beside the most 
vital question, which is that of selecting the best man. The 
association has been fortunate in the past in the choice of its 
presiding officers, and there can be no doubt that the dele- 
gates at Columbus in October next will make a wise choice. 





INSURANCE COMMISSIONER CuTTING of Massachusetts has 
been disinclined to allow certain life insurance companies 
credit for interest on liens held against policies converted 
from term or assessment forms to life contracts. On sub- 
mitting the matter to the Attorney-General that official de- 
cides that the Commissioner is required to give a company 
credit for all interest which has accrued upon the liens, not 
exceeding in the case of each lien the reserve on its policy. 
The Commissioner is further informed that he is not con- 
cerned with the question to what extent it may be expedient 
for a company to carry its assets in the form of a set-off 
against its liabilities on its policies, since the legislature has 
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never attempted to set a limit to secured policy loans. It 
would appear from this opinion of the Attorney-General that 
while the courts are disinclined to interfere with the Com- 
missioner in the exercise of his functions, yet he is liable to be 
wrong in his conclusions at times, and can be set right by 
another State official. 





RECOGNITION of the importance of insurance as an eco- 
nomic factor in modern life and civilization has been given by 
the faculty of the University of Michigan in granting the sub- 
ject a distinct place in the curriculum of that center of learn- 
ing, and other colleges have also allotted more or less time to 
the study of insurance principles and mathematics. 

* * * * 

Conversely, the belief in the usefulness of a college educa- 
tion in fitting a man for an insurance career has been mani- 
fested by the Equitable Life of New York in its establishment 
of a summer “school of advocacy.” The Equitable has. in- 
vited selected students from a considerable number of colleges 
to participate in the benefits to be derived from this course in 
life insurance, and the invitation has been generally accepted. 
The “school” will be conducted by Vice-President Gage E. 
Tarbell, and if the scholars do not absorb a vast amount of 
practical knowledge it will certainly be their own fault. 





STATE AUDITOR COLE of Mississippi takes very sensible 
views of the necessities and limitations of the fire insurance 
business. He advocates the abolition of anti-compact meas- 
ures, saying that: 

Individual companies can not by themselves guarantee the reduced 
rate for improvements in risks because of the enormous expense neces- 
sary to promulgate a tariff for each company, and because, without 
being allowed to agree among themselves, one company can not prom- 
ise that another will accept its rating and classifications, and, as is 
well known to the insuring public, nearly all large risks are neces- 
sarily covered by two or more companies—no one company being 
willing to assume too large a liability on any one given risk. 

He also considers that the repeal of the valued policy law 
and the adoption of a standard policy form would be service- 
able to business men in the State, such form to contain a 
clause limiting the amount to be recovered to three-fourths 
of the actual value of the property insured, not exceeding the 
face of the policy. 





THE eighty old line or level premium companies of the 
United States received during 1901 a total income of $457,- 
965,754, which was more than $57,300,000 in excess of the 
corresponding item reported for 1900. -The thirteen com- 
panies transacting industrial insurance chiefly had a total in- 
come of $81,045,881, or over 17.7 per cent of the whole, and 
showed a gain of more than $10,200,000. The premium re- 
ceipts of the year amounted to $366,273,457, ordinary com- 
panies reporting $291,813,396 and industrials $74,460,061. 
Separating the sources of premium income shows that the 
eighty companies received in new premiums $59,614,522; re- 
newals, $279,622,989; paid by dividends, $14,021,302; paid by 
surrenders, $4,360,255, and from annuities purchased, $8,654,- 
389. Interest and other income during 1901 amounted to 
$91,692,297. There was received from interest $70,701,859; 
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rents, $8,906,917; profit and loss account, $6,263,603, and 
from other sources $5,819,918. Premium receipts increased 
during the year $32,554,320, and interest and other income 
$14,582,494. In the ten years ending with 1901 the life in- 
surance companies show an increase in premiums of $193,- 
318,274; in interest and other income, of $51,202,892, and in 
total income, of $244,521,366, indicating a gain for the decade 
of over 100 per cent. 





THE endeavor of the New York authorities to bring W. M. 
Hahn from Ohio to New York, where he has been indicted 
in connection with the failure of the Manhattan Fire Insur- 
ance Company, of which he was vice-president, has met with 
active opposition. Extradition papers were secured, and, ac- 
cording to press despatches, Governor Nash of Ohio issued a 
warrant for Hahn’s arrest, but the latter had already been 
placed in the custody of the chief of police at Mansfield, pend- 
ing a hearing on June 30, and the chief refused point blank 
to surrender him. Habeas corpus proceedings were then 
contemplated. 

* * * * 

The disgraceful failures of several New York fire insurance 
companies within a period of two or three years, although 
they were supposed to be “backed” by wealthy and influential 
men, has made it manifest that such “backing” amounts to 
practically nothing, and that the best management of a fire 
insurance company comprises officers who have genuine 
underwriting ability and whose interests are identical with 
and dependent upon the welfare of the company. When 
stockholders belong to the speculative, rather than to the in- 
vestment, class, policyholders are likely to receive scant con- 
sideration. 





SPECTATOR SURVEYS. 
IN AND ABOUT NEW YORK. 


To-morrow being a holiday many offices have indicated a readiness 
to follow the custom of the exchanges in closing on July 5 (Saturday). 





It is to be hoped that no unusual fire losses will result from the 
observances incident to the national celebration of July 4. 


Fire patrol statements are mow in order. All indications point to a 
reduced premium income for the six months ending June 30. An 
explanation for this may be found in our previous remarks on this 
subject. The increased rates and minimums can not make up for the 
tremendous volume of term business expiring and renewed last year. 
Hence 1902 is in reality an “off” year. 

The New York Board of Fire Underwriters has published, for the 
information of members, a list of firms and individuals to whom per- 
mits have been granted for the storage and sale of fireworks. These 
permits are subject to the regulation governing the same pursuant to 
laws of 1882. Nearly four hundred names are quoted in the list, the 
territory embraced being that of the Boroughs of Manhattan, Bronx 
and Richmond. Permits to retail dealers will expire July 10. 

Storage lines have been freely offered this week. Among the most 
prominent are Central Stores 5 and 6, also Independent Warehouses. 
There is an unusually large amount of fibre in this port just at present. 

Special agency berths are, just at present, being eagerly sought after. 

One of the principal schedules coming up for renewal (under date 
of July 1) has been that of the Union Railway Company of New York 
city. The total line of more than a million dollars is placed by Dutcher 
& Edmister. 

Controller Grout has laid himself open to criticism by deciding that 
the city shall carry its own insurance on public buildings. It is alleged 
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by one of his critics that Mr. Grout, as well as every other member 
of the municipal administration, secures corporate insurance upon his 
own private property. This same critic goes on to say: 


It’s a poor rule that don’t work both ways, and it the members of 
the sinking fund really believe insurance to be a useless burden, we 
shall expect to hear that they have canceled all their own insurance. 

It is doubtless true that if more city property had been insured 
instead of less as is proposed, the city would now have been much 
better off. Thus, if the Seventy-first Regiment armory had been in- 
sured for its approximate value, instead of having been uninsured, the 
sum collected on that one loss would probably have equaled or ex- 
ceeded the premium payments a half century. The fire insurance prem- 
ium item is a relatively small one for the city, and the protection 
afforded is cheap at the price. No business man would deem himself 
safe in emulating the Controller’s recent action in relation to his own 
private property. A reconsideration is now in order. 

During the last few years a great deal of arduous labor of a charac- 
ter requiring special knowledge of men as well as of diplomacy has 
devolved upon the committee on laws and legislation of the New 
York Board of Fire Underwriters. One member in particular of 
this committee, Elijah R. Kennedy, of the well-known insurance 
firm of Weed & Kennedy, has been active in season and out 
of season in opposing obnoxious legislation and in pushing that 
deemed beneficial to insurance interests, both at Albany and 
Washington. That Mr. Kennedy has been largely instrumental in 
saving to the fire and other insurance companies hundreds of thou- 
sands of dollars annually will not be disputed by anyone conversant 
with the facts. An especially commendable feature of Mr. Kennedy’s 
legislative work is that he has accomplished a great deal of practical 
good solely by the force of his personality and oratorical powers. 
All managing underwriters are, or should be, grateful to Mr. Ken- 
nedy for his excellent efforts in behalf of insurance interests. His 
work at Albany on the bill taxing assets of corporations, and es- 
pecially in securing the passage of the law exempting companies 
from paying tax on reinsurance reserve, saving them $500,000 an- 
nually, also the abolishment of the Federal stamp tax on policies, is 
well remembered. 

Edward Cluff of 80-82 William street has been appointed corre- 
spondent in this city for surplus lines for the Charles River Mutual 
and the Franklin Mutual of Boston. 

The companies interested have received a formal demand from the 
attorneys for the Murray Hill Hotel for settlement of the claim for 
loss by the Park Avenue explosion. 

Milton Dargan, together with his assistant, F. M. Mikell, have left 
the city to take up their new positions at Louisville, Ky. 

James A. Richardson of Baltimore was a recent visitor to the city. 

J. V. Lane, formerly special agent of the Imperial of London for 
New York and New Jersey, goes with the Northern of London as 
daily report examiner. 

J. B. Castleman of the Louisville, Ky., firm of Barbee & Castleman 
was in town recently. 

Richard Wood of Buffalo, N. Y., was recently in the city. 

Oil-carrying boats have been insured for the usual marine rates. 
The underwriters, after inspecting the risks and satisfying themselves 
as to the oil compartments being sufficiently tight and that the ventila- 
tions were perfect, have taken the insurance. 


Life and Casualty Notes. 

About forty members of the Life Underwriters Association of New 
York were entertained at lunch at the Union League Club on Thurs- 
day last by Colonel J. W. Vrooman, chairman of the executive com- 
mittee. A discussion on the advisability of entertaining brought out 
the opinion of the majority that banquets at intervals of three months 
and lectures at other times would serve to maintain interest in the 
association. President Brinkerhoff, Colonel Vrooman, Colonel 
Goulden, J. T. Yereance and R. I. Murray urged upon the members 
the necessity of maintaining their interest in the association, and it 
was generally felt that an era of active, enthusiastic work had been 
inaugurated. 

The estimate of losses (£900,000) by Lloyds underwriters conse- 
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quent upon the illness of King Edward, evidently included policies 
contingent upon the decease of the King, and not alone those caused 
by the postponement or abandonment of the coronation festivities. 
The latter, according to a statement made to a SPECTATOR representa- 
tive by Elijah R. Kennedy, of Weed & Kennedy, would scarcely ex- 
ceed $250,000. This estimate is based upon cablegrams received by Mr. 
Kennedy from responsible underwriters, and may be accepted as ap- 
proximately correct. Risks of the character designated, being of rather 
a speculative or wagering nature, are written by a comparatively small 
number of underwriters at Lloyds, the main business of the mem- 
bers of that body being marine insurance. 

J. C. Cummins, secretary ot the Equitable Life of lowa, was in New 
York this week. He reports that during the first six months of 1902 
new business to the amount of $2,000,000 has been written, and the 
mark set for the year, $4,000,000, will undoubtedly be reached. 

Baron Eiichi Shibusawa, a Japanese financier, who is identified with 
so many large enterprises that he has been dubbed the “‘Pierpont Mor- 
gan of the East,” was entertained at a luncheon by President McCurdy 
of the Mutual Life last Thursday. 


BOSTON AND VICINITY. 


J. Theodore Heard, Jr., a Boston insurance broker, died at Mag- 
nolia, Mass., Thursday. 

Beginning July 1 John T. Kaler assumed the agency duties for 
Massachusetts of the National Union of Pittsburg. The agency of the 
company, which was recently admitted to this State, has been held 
by Frank Gair Macomber. 

Brookline, Mass., near Boston, said to be the wealthiest municipality 
in the country, has made important amendments to its building laws. 
The special purpose of changing the laws is to encourage the erection 
of better three-story apartment houses. 

The members of the Golf Association of Boston insurance agencies 
enjoyed an outing Friday afternoon on the links of the Brae-Burn 
Golf Club, at West Newton. The feature of the afternoon was the 
eighteen-hole handicap medal play tournament for a loving cup, which 
was won by E. E. Sabin of Somerville. 

The members of the Underwriters Bureau of New England enjoyed 
an outing at Milton, Saturday. E. P. Boone, who, on July 1, becomes 
connected with the Underwriters Bureau of the Southern and Middle 
States, was presented with a loving cup. 

On Tuesday the Atlas Mutual Fire of Boston elected the following 
directors: John A. Pray, John Shepard, N. J. Rust, B. F. Dutton, 
Chas. A. Vialle, Frank H. Mason, John O. Teele, Clarence H. Hayes 
of L. Burge, Hayes & Co., insurance), Owen J. Lewis. 

Dehon Blake, son of E. D. Blake, a well-known Boston insurance 
agent, and W. J. Slade, who has been in the employ of Mr. Blake, 
have been admitted to partnership, the firm name being Edward D. 
Blake & Co., representing the Westchester of New York, of which Mr. 
Blake is a director; the Firemans of Newark and the Manchester of 
England. 

One of the last orders introduced in the Legislature of 1902, was 
one calling on the Insurance Commissioner to investigate all claims 
that have arisen against foreign insurance companies doing business 
in this State, and to report to the next general court; but the order 
failed to be adopted and it was itself referred to the next general 
court. 

Life and Casualty Notes. 

A dozen or more women agents of the Mutual Life, Manager F. E. 
Keep and Professor William P. Stewart, met at the Hotel Brunswick, 
Monday afternoon, to talk over the work of the company. Remarks 
were made by Mr. Keep, Professor Stewart and several of the ladies, 
who discoursed on the uncertainties of human existence in the interests 
of the Mutual Life. 

Fire on Wednesday, in the building on Federal street, owned by 
the John Hancock Mutual Life, caused a damage of about $8000. 

President Dunham of the Travelers sailed for Europe on the steam- 
ship Merion, from Boston, the past week. 

W. P. Woodman, son of 8S. F. Woodman, manager of the Boston 
office of the Travelers, had conferred upon him the degree Ph. D. by 
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Harvard University, Wednesday, the same time that President Roose- 
velt was similarly honored. 


Chas. W. Brown of Worcester, a well-known journalist, has been ap- 
pointed special agent of the United States Life. 


On June 19 President Stephen H. Rhodes of the John Hancock was 
presented, by the district superintendents, with a handsome silver 
vase, in commemoration of the fortieth annisversary of the incorpora- 
tion of the company. 

S. F. Woodman, Boston manager of the Travelers, has announced 
that he is not a candidate for the presidency of the National Associa- 
tion of Life Underwriters. 


Bennett & Potter is the name of a new Boston firm formed by R. E. 
Rennett and E. C. Potter. They have a general agency of the Equitable 
Life. 

Saturday, June 28, L. L. Hopkins, manager of the Eastern depart- 
ment of the Mutual Life, entertained his agents at dinner at Young’s. 


The following have been appointed to represent the Boston Life 
Underwriters Association at the meeting of the National Association : 
Delegates, S. F. Woodman, Travelers; C. W. Gammons, National; R. 
L. Pond, Union Central; J. F. Chase, United States; C. C. Ferris, 
Prudential; D. F. Appel, New England; Edw. Marsh, John Hancock ; 
F. C. Sanborn, Massachusetts; P. V. Baldwin, Washington. Alter- 
nates, W. H. Johnson, New England; F. E. Keep, Mutual Life; J. B. 
Niver, Equitable; F. J. Hammer, Provident Life and Trust; W. F. 
Bache, Northwestern; Winslow Russell, Phoenix; G. E. Williams, 
Connecticut Mutual; Darwin Barnard, Penn Mutual; R. C. Bridgham, 
Union Mutual. 

By the time this issue of THE SPECTATOR appears the Massachusetts 
Legislature of 1902 will have adjourned. The hay crop throughout the 
Commonwealth is said to be already suffering from want of attention. 


The Metropolitan Life Insurance Company gave a banquet to the 
field force of the Somerville and Malden districts of the company, at 
Nantasket Beach, Saturday afternoon. The affair was due to the 
efforts of Superintendents E. F. Claney of the Somerville district and 
G. A. Gardner of the Malden district. There were IIo persons present, 
and Superintendent Gardner presided. A game of baseball resulted in 
favor of the Malden nine. 


NOTES FROM PHILADELPHIA. 


Saturday will tell how effective has been the work of the block in- 
spectors of the Philadelphia Fire Underwriters Association, as a result 
of the warning of the association of the dangers of fires from the 
explosion of fireworks and firecrackers in celebration of the Nation’s 
birthday. 


The meeting of the committee of the National Fire Protection As- 
sociation to test the comparative fire hazards of round and square 
cotton bales, which was to have been held in this city last week, has 
again been postponed, and it is hoped that the test can surely be made 
in the course of the next few weeks. 


The Philadelphia Suburban. Underwriters Association has issued a 
supplement to the Pennsylvania book. Pages fifty to sixty-one, inclu- 
sive of that book, have been abrogated and rules and minimum annual 
rates to apply in the absence of specific ratings, as found in the sup- 
plement, have been substituted. The eighty per cent co-insurance 
clause is now required on all policies covering risks coming under these 
minimums, except where the property is household furniture in use. 
This class of property may also be written for four rates for five 
years. 

The Philadelphia Fire Underwriters Association holds that policies 
reinsuring older policies may follow the form of the original policy, 
but shall not be written for less than the tariff rate applying at the time 
the reinsurance is effected. This applies to perpetual as well as term 
policies. In speaking of this ruling a prominent agent says that this is 
a practice which has always been allowed, and cannot be interpreted 
as a violation of the association rate if the policy reinsured was written 
at the tariff rate prevailing at the time of its issue. At the present time 
many companies are so thoroughly scared by the inflammatory articles 
which have been published regarding the deficient water supply for fire 
purposes, and the conflagration hazards of the city that theyare seeking 
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to reduce commitments on many risks, and some really desirable ones. 
During the last couple of years, however, rates have so generally ad- 
vanced that in most of these cases the assured could not duplicate the 
insurance at anything like the original cost, and the said companies 
have on that account been willing to accept reinsurance for the amount 
they desire to be relieved of, instead of ordering that much of the policy 
canceled. It is said, therefore, that this new ruling will in almost 
every case work a hardship on the assured, and in that way increase the 
present discontent over what they term the “insurance grab.” 


It is expected that Pittsburg business will shortly be accepted only 
with a coinsurance clause as part of the contract, notwithstanding the 
opposition of the local agents, because the Eastern Union, at its meet- 
ing last week, did not recede from its position on the subject, and 
instructed the committee having the matter in charge to formulate a 
plan. 

Haseltine Smith, for many years connected with the office of 
Longacre & Ewing, one of the largest brokerage firms in the city, has 
resigned and connected himself with the firm of Stokes & Packard, 
prominent agents and brokers. 


A recent decision of the Pennsylvania Supreme Court will have an 
important bearing on many similar cases in the future. The action 
was upon a policy of the Royal insuring the Standard Sewing Machine 
Company against loss on machines of its own manufacture. The 
question was as to the actual cash value of such property at the time 
of the loss, and the lower court found that this was represented by the 
market value. The Supreme Court, however, reversed this decision 
and held that the market value of the property cannot be a measure 
of damage, hence the plaintiff could recover only what it cost him, the 
insurer, who was the manufacturer, to replace it. 


As to losses by fire the month of June seems to have eclipsed all 
records for the year, and the record for Philadelphia is now consider- 
ably in advance of that for the corresponding period of last year. One 
underwriter estimates the loss on dwellings alone for June has 
amounted to at least $25,000. 


The operations of the Factory Insurance Association do not seem 
to be meeting with that measure of success in this city which, judging 
from the rates charged, they should. On Saturday last a slight fire 
took place in the upholstery mill of Stead & Miller, which it insures, 
and while the loss of the fire is said to be less than $2500, the loss from 
the operation of the sprinklers is reported to be nearer $50,000. This 
loss, if the figures are correct, together with the large loss the associa- 
tion had only a few years ago on the Robert Foerderer morocco factory 
plant at Frankford, must make Philadelphia a rather unprofitable field 
for the association. The local agents have many of them felt for a long 
time that the rate of twenty cents, which it charges for most of the 
risks written in this city, is a ridiculously low one, and that at such a 
rate the experience is likely to continue bad. At the same time they 
feel that this business belongs to them legitimately, and that if the 
Factory Association kept its hands off much of it could be secured 
at rates which would be more likely to pay. 


There was a good deal of backing and filling by the various offices 
on the street over the proposition to make Saturday the fifth a holiday 
also, but as most of them now seem convinced that their neighbors 
will not remain open to catch what little business might happen to 
be offered they seem to be willing to wait until Monday to hear what 
bad news may be forthcoming as the result of the observance of the 
glorious Fourth. 


The old Philadelphia Contributionship, which was founded in 1752 
and incorporated in 1768, was patterned after the “Hand-in-Hand” 
fire insurance company of England, and has always been nicknamed 
the “Hand-in-Hand.” The British company used a_house-plate 
bearing two clasped hands, but the American company went it two 
better and uses four clasped hands as its symbol. The “Hand-in- 
Hand” has made a remarkable record, now possessing nearly $5,000,000 
of available resources. 


Now a $2,000,000 fire insurance company is being talked of, to be 
incorporated in Pennsylvania and have its head office in this city. 
Leading financial lights of this city and New York are reported to be 
interested in the plan. 
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Life and Casualty Notes, 

Last week a meeting of the general agents of the plate glass com- 
panies was held in this city, at the office of the Fidelity and Casualty, 
and the condition of the business thoroughly gone over. A conference 
was held with President Day of the Philadelphia Casualty in reference 
to that company becoming a member of the compact, and the matter 
will shortly be brought before its board of directors for action. The 
Union Casualty and the Frankfort Marine, Accident and Plate Glass 
have decided to become members of the compact. 


There is a well founded rumor on the street that one of the liability 
companies is about to make a change in its Philadelphia representative. 

The New Amsterdam Casualty has appointed Lewis Dixon manager 
for this city in place of C. A. S. McClellan, resigned. 

Since the Philadelphia Casualty has increased its capital to $300,000 
it is stated that several stockholders of the Pittsburg Plate Glass 
Company have become interested. 


Thomas Dalderston has been appointed agent of the Central Acci- 
dent of Pittsburg, under District Manager C. H. Adams of this city. 


J. Thomas Moore of the Provident Life and Trust left on Monday 
of last week on a visit to the Western agencies of the company. 
Joseph Ashbrooke, manager of the insurance department of the same 
company, who is abroad for the benefit of his health, is at present in 
England and reported to be much improved. George S. Yarnall, who 
has been connected with the company here, goes to Los Angeles, Cal., 
to represent the company in that territory. He will be under Vail & 
Eldridge, the new general agents at San Francisco. 


The answers made by the Grand Fraternity to the charges recently 
made in equity suits by R. F. Mustin, Jr., and Theodore James, mem- 
bers of subordinate lodges, make sweeping denials of the charges, and 
quote from the constitution of the order in support of the various 
actions taken by the Governing Council. It is claimed that the moneys 
borrowed were for the protection of the association, and that because 
the methods pursued by the management had been responsible for 
an increase in membership the increase in the salaries of officials was 
justified by the additional duties placed upon them in consequence. 
While all these questions no doubt have some bearing on the stability 
of the order the real bone of contention and the rock on which al! the 
fraternal orders gone before have broken, is “increased assessments.” 
In a slight degree these may be due to extravagance, but the answer of 
the management of the Grand Fraternity to this criticism would fit 
every other case; they declare that they were rendered necessary 
by the fact that the revenues under the old rates were insufficient to 
meet the needs of the association. Because the dissolution of the 
company would, they claim, be a gross wrong on the beneficiaries the 
court is asked to dismiss the bills with costs. 








INDUSTRIAL INSURANCE. 


—Assistant M. J. O’Gara of the John Hancock at Troy, N. Y., gave a 
bachelor dinner to a number of his friends on June 8.* 

William Fisher, an agent of the Metropolitan at Trenton, N. J., disap- 
peared on June 19, and has not since been heard from. 

—Superintendent F. L. Palmer of the Metropolitan has engaged offices 
in the new Connecticut Mutual Life building, Hartford. 

—F. P. Brownholtz has been appointed superintendent of a new in- 
dustrial agency of the Metropolitan, in the Royal building, Chicago. 


—Superintendent L. J. Brenner of the Metropolitan at York, Pa., gave 
a banquet to his assistants and agents at the Victoria Hotel on June 20. 

—A dispatch from New Orleans, dated June 23, states that thirty-eight 
industrial agents of the Life Insurance Company of Virginia have gone 
out on strike. 

—tThe chief officers of the Prudential moved into their elegant new 
quarters, on the sixth floor of the addition to the company’s main build- 
ing, last week. 

—Superintendent A. J. Lauenstein of the Dover (N. J ) district of the 
Metropolitan is the winner of the prize offered by the company for the 
best results produced in the district. 


—The Colonial Industrial leaders have been making some interesting 
changes in the great struggle for yearly supremacy. They stand now as 
follows: Managers, W. P. Selby, Jersey City; B. I. Bowen, West Philedel- 
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phia; S. E. Lacy, New York; J. T. Evans, Camden; L. P. Walsh, Trenton. 
There are others crowding very closely, as the spirit is abroad of seeing 
the company accomplish two years work in one. 

—Superintendent J. B. Knowlton of the Prudential at South Bend, 
Ind., gave a dinner to Assistant C. H. Labadie and his staff on June 12, 
for having produced the largest amount of business during the past two 
weeks. 

—N. E. Bradford of Raleigh, N. C., has succeeded George T. Haynes as 
manager of the Life Insurance Company of Virginia at that place, Mr. 
Haynes having been promoted to the position of district supervisor in 
North Carolina. 

—‘‘Money makes the mare go,’”’ and no insurance company, including 
the Colonial, expects to prosper without the premiums. In the ranks of 
the latter company these are the managers who believe in getting all 
the good current coin of the realm: Lacy, New York; Lowrie, Blizabeth; 
Johnson, Orange; Johnson, Dover; Nettleship, Newark. 

—The Colonial lately advanced the following to the post of assistant 
manager: Thomas C. Seaver, Orange; John F. Bruns, Phillipsburg; Reed 
Smith, Jersey City; Clarence A. Clark, Bayonne; William R. Rhan, 
Williamsburgh; Charles E. Heath, Harlem; Thomas F. Malloy, Spring 
Valley; assistant, J. W. Barlow transfers from Lambertville to Burling- 
ton, and Assistant James Reilly transfers from Elizabeth to Philadelphia. 

—The Life Insurance Company of Virginia’s latest roll of honor shows 
the following results: Shreveport leads in net increase and Charleston 
in lapses. Petersburg takes first place in collections. The winning as- 
sistants in net increase are: L. G. Wagner, Shreveport; in lapses, S. B. 
Bass, Richmond, and in collections, L. G. Wagner, Shreveport. In the 
Durham-Shreveport net increase contests, which began on March 24, to 
run for thirteen weeks, Shreveport came out the winner. 

—The ordinary vanguard of the Colonial is made up of the following 
managers: G. M. Nettleship, Newark; Patrick Hughes, Harlem; J. T. 
Evans, Camden; J. A. Edgar, New Brunswick; W. P. Selby, Jersey City; 
assistants, R. J. Caristy, New York; P. J. Lee, Newark; R. F. McBride, 
Jersey City; H. C. Miller, Millville; John Grantling, Hoboken; agents, 
William Myles, Elizabeth; M. H. Purcell, Jersey City; William Snowhill, 
New Brunswick; J. N. Entrikin, Camden; H. H. Haven, Orange. 

—The accompanying table shows the distribution of industrial insur- 
ance by States for the year 1901. The number and amount of policies 
written, as well as the number and amount in force at the close of the 
year, are shown for each of forty States where the system is in operation, 
as well as for Canada. The States are arranged in order of volume of in- 
surance in force: 
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HINTS FOR INDUSTRIAL WORKERS. 


Delusions.—A story is told of a popular young entertainer who once was 
called upon to give his repertoire of recitations and imitations at a private 
insane asylum. The audience was very attentive, and at the close of the 
performance one gentleman arose, and coming forward, grasped the 
entertainer by the hand, thanking him for the pleasure he had given those 
who had heard him. ‘‘Now,” he continued, “you know I’m not really 
crazy, myself; of course they all say that, but really there’s nothing the 
matter with me; I’m only serving out my term. I’m really all right now, 
and could go home any time, but I’ve decided to serve out my term.’”’ The 
young man expressed his appreciation of the gentleman’s remarks, and 
asked him to call upon him when he should come back to New York. The 
inmate said he would be delighted to do so. ‘‘But,’’ he added, ‘“‘have you 
a piece of toast in your pocket?’ ‘‘Why,’’ asked the entertainer, ‘‘don’t 
they feed you properly?” ‘Oh, yes,’’ responded the other. ‘‘They feed 
me all right, but you see I’m a poached egg, and if I could only get a piece 
of toast to lie down on I could get just the rest I’ve been looking for.”’ 
You see that poor fellow had a delusion. There are some agents who are 
laboring under the delusion that they are doing all the work they can, 
and are making all kinds of progress, when they are really doing nothing 
of the sort—under a delusion. Then there are the agents who are spend- 
ing half their time on old prospects, all worked out, where there is not 
the slightest prospect of striking ‘‘pay dirt.’’ More cases of ‘‘delusion.”’ 
There’s the agent who refuses to straight canvass, because he believes 
he can get rich quicker another way. More delusions. Avoid them; learn 
to think straight, to have good judgment, to exercise it wisely, so that 
your results may show it, that your records may be clear, clean and 
creditable, and you’ll find that the time you have wasted heretofore in 
unprofitable work, which hasn’t paid any dividend, will be spent now in 
more lucrative forms of work. Not avoiding work because it is hard, but 
doing the class of work which brings the greatest returns. No matter just 
in what form it may develop. 

Momentum.—Occasionally you will hear a man say: ‘‘Oh, well, it’s true 
I didn’t get Mr. Brown, but there are plenty mcre fish in the sea; I can let 
him go.’”’ Of course it may often be advisable to drop a case which ex- 
perience and judgment both show to be worthless. But do not delude 
yourself with the idea that it ‘‘doesn’t matter’ whether you get it or not. 
It matters very much. Not half so much, however, for the sake of the 
policy itself as for its influence upon you. It takes a very great deal of 
energy to start in motion the great flywheel of a stationary engine, much 
more than it does to keep it going afterwards, because after it has started 
it has stored up inside of itself all the energy which has been transmitted 
to it, and it is as much as your life is worth, perhaps, to try and stop it. So 
it is with writing applications. If you lose one you lose the momentum 
which that one would have given you. If you lose them too frequently 
you will unfortunately get to the point where you will have no momentum 
at all, and then you will cease to be alive, in a business sense. No, you 
cannot afford to lose that momentum. You need it to help carry through 
the next case, and for that reason you should strive to carry through every 
case you undertake, even if you have no other reason for doing so. 

Vice and Advice.—’’The worst kind of vice,’’ says somebody, ‘‘is advice.”’ 
He must have meant that officiousness which insists upon putting its 
hand into other peoples’ plans and attempting to color them continually 
by the bias of their own narrow mindedness. The old sporting maxim, 
“If you have a good thing, keep it to yourself,’’ had a very good foundation 
in wisdom. A “good thing’’ ceases to be a good thing when everybody 
knows of it. Not because the thing itself is changed, but because another 
person is sure to color and influence your plans more or less, when, 
probably, your peculiar method of viewing them and acting upon them 
was the chief reason for their success. Therefore do not talk over all 
your plans of campaigning with other agents. Act upon them yourself, 
and then talk about the results, if there are any results. If there have 
been no results none knows of it but yourself. Loquaciousness gains 
nothing for itself but a bad reputation. An insurance agent, they say, 
should be a “good talker.’’ So he should; but he should be a ‘“‘good’’ 
talker, not a long talker—a talker whose talk is to the purpose—whose 
remarks carry weight because they have something in them worth. re- 
membering. In that sense he is indeed a good talker—the proper insur- 
ance agent—and one whose words are valued because they are worth 
something; not regarded with indifference because they are too cheap and 
worthless. 


—As there seems to be much interest just now in schools of life insurance for 
college graduates, it may be well to state that Mr. Fackler has positions in his 
office for one or two. They will be paid some salary while learning the business. 
Mr. Fackler for many years past has received college graduates into his office, 
who have in course of time not only received good salaries from him, but have 
been able to obtain excellent positions with the different companies. There are 
two Yale men in his office now. 









NEWS OF THE WEEK. 


Policy Liens as Assets. 
FREDERICK H. NASH, assistant attorney-general of Massachusetts, has 
presented thé following opinion to Insurance Commissioner Cutting. The 
result of the opinion is to practically reverse the former ruling of the 
Commissioner: 





You have asked my opinion upon a question of law concerning the 
valuation of life policies under the following circumstances: One who 
held a term policy exchanged it, while it was in force, for a life or en- 
dowment policy in the same company. If from the time of the exchange 
he paid the rate of his attained age no question would arise; but in the 
case before me he paid tne rate of his former age, that is, his age at the 
time when his term policy began, and the new policy was dated back to 
that time. Manifestly, if this were all, the company would lose by the 
transaction, at any rate the difference between the amount of reserve 
which would have accumulated under the policy if it had been originally 
issued in its new form and the slight reserve which did accumulate upon 
it. To cover such loss the insured gave his personal obligation for at 
least this amount with interest at five per cent, which was made a lien 
upon the policy, to be deducted from the face when the policy should be 
paid. Let us take, for exampie, a policy of $10,000 dated back ten years, 
and at its inception subject to a lien for $2552, with interest at five per 
cent. 

Under the opinion of the attorney-general, February 1, 1901, the policy 
should be valued not as one for $10,000 ten years old, with the amount 
of the lien credited among the assets, but as one issued ten years after its 
date, the real face of which is the amount for which the company would 
be liable to the insured if the policy terminated at the date of its incep- 
tion, namely: $10,000 diminished by the amount of the lien. At the date 
of its actual issue this policy is therefore to be valued as one of $7448. 
This method was suggested by the attorney-general to avoid the apparent 
inflation of a company’s business by charging against it large amounts for 
which it will never be liable, while correspondingly increasing its assets. 

You now ask a question not covered specifically by that opinion, 
whether allowance should be made to the company for interest on the lien, 
and if so, in what manner. I am informed by your actuary that upon 
some of the liens interest is paid every year, while upon others the 
interest accumulates during the life of the policy, there being a provision 
in each lien agreement that if the growing lien ever equals the reserve, 
from that moment the policy is void. 

In the view which I take of the question it is not important whether 
a policyholder pays his interest money regularly or allows it to increase 
the lien, since his promise is secured by the value of his policy. You are 
not concerned with the question to what extent it may be expedient for a 
company to carry its assets in the form of a set-off against its liability 
on its policies, since the legislature has never attempted to set a limit 
to secured policy loans. Suppose A and B have each exchanged a term 
policy for some other form, and promised to pay interest on the difference 
between the reserves. At the end of one year A pays his interest and the 
amount is loaned to C at five per cent upon the security of C’s policy. 
This is a secure asset since the company’s obligation to C is diminished 
thereby. If B leaves his interest unpaid the obligation of the company to 
him is diminished by the amount of the interest accruing, at the rate of 
five per cent, and the company is sure to have full advantage of it. This, 
too, is a secure asset. 

In my opinion, therefore, when you make your valuation as of Decem- 
ber 31, you are required to give the company credit for all interest which 
has accrued upon the liens up to that date, not exceeding in the case of 
each lien the reserve on its policy. A further question arises by reason of 
the fact that you make, for convenience, a mid-year valuation, assuming 
that all policies are issued July 1 preceding the date of valuation. The 
value on December 31 includes the net premium at attained age for the 
remaining half year, while the net premium which the insured actually 
pays is not so large as the net premium corresponding to his attained 
age by four per cent interest on the difference in the reserves. But the 
policy is valued upon the basis of the larger net premium. Therefore 
four per cent interest for half a year on the difference in reserves is a part 
of the reserve liability charge against the company. Of these facts I am 
informed by your actuary. 

Since this charge is made on the assumption that the second half of 
the net premium is in hand to take care of the obligations of the company 
during the next six months, and as this half of the net premium contains 
half a year’s interest on the difference in reserves, which has not been 
allowed, but will accrue during the next six months, credit should be 
given to the company for this amount. 





How the Louisiana Tax Measures will Operate 

E. L. SLATTERY of New Orleans, general agent for the Firemens of 
Baltimore, has written a letter to Governor Heard, commenting upon the 
insurance measures now before the Legislature. He favored a fire marshal 
law which would not impose the entire expense of the office upon the 
insurance companies, provided the punishment for arson was altered; but 
is opposed to such a law now that the arson penalty will not be changed. 
He protests against the imposition upon the companies of the full expense 
of the fire patrol, whose advantages are enjoyed by the whole community 
—insured or uninsured. The bureau for the inspection of risks is regarded 
as unnecessary, as the companies are already doing the work. Mr. 
Slattery then calculates what the taxation which existing laws and pend- 
ing bills would amount to, as follows: 

The measure most unreasonable of all, however, is the revenue act (or 


double taxation measure), which seeks to tax companies, say seven mills 
for the State on cash and evidence of debt receiv.d and twenty mills for 
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the city of New Orleans, the difference of fifteen mills being donated to 
the water and sewerage board. My office expects to handle $100,v00 of such 
items as are referred to above during the year 1902, some of it coming from 
Louisiana, some from Mississippi and some from Tez.:s. My headquarters 
being in New Orleans, I will be called on to pay to the State about $2700 
and to the city of New Orleans (because all my premiums and other evi- 
dences will be rece.ved here) $2200. My net premiums in Louisiana (not 
cash receipts or evidences of debt, which will be greater) will be about 
$40,000 for 1902; therefore, if the revenue raising measure passes, I will 
be called upon to pay about 3 per cent on the entire receipts of my de- 
partment for the privilege of having my headquarters in New Orleans, 
or 744 per cent on my Louisiana premiums. If this 7% per cent be added 
to the average of 2% for the State and city licenses, 1.6-10 per cent for 
fire patrol in New Orleans, % of 1 per cent for Inspection Bureau and % 
of 1 per cent for fire marshal, the total tax will be 12.85-100 per cent. Of 
course no legitimate business can stand such a penalty, and my company 
will either have to establish its headquarters elsewhere or leave the State 
entirely. Hither of these alternatives I would regret very much. I 
am a native Louisianian and have all my ties and property interests here, 
and aside from the financial loss I would sustain I should regret to know 
that my home State should be so inimical to progress as to drive from its 
borders a reputable business, giving employment to many and spending 
thousands of dollars here in the purchase of stationery and supplies. 
There are seven fire insurance departments in New Orleans, and the pas- 
sage of such onerous tax measures as are now in contemplation will cer- 
tainly mean their curtailment, if not absolute annihilation. 





The Royal Exchange Assurance, 

SINCE 1720 the Royal Exchange Assurance, one of the oldest of London’s 
financial corporations, has been transacting fire insurance. Prior to the 
year named (in which it was incorporated by royal charter) the company 
had for nearly a quarter century transacted a marine insurance business, 
and now, in addition to the classes mentioned, it writes life, annuity and 
various forms of accident and liability insurance. The Royal Exchange 
has branch offices in Birmingham, Bristol, Plymouth, Leeds, Northaller- 
ton, Lincoln, Liverpool, Manchester, Newcastle, Glasgow, Dundee, Edin- 
burgh, Inverness, Dublin, Belfast, Sydney (N.S. W.), Cape Town and New 
York, and has agents in all the principal towns and villages of the United 
Kingdom, and in the chief colonial and foreign mercantile centers. Its 
agency plant in the United States embraces all the States and Territories 
except Arkansas, Georgia, Indian Territory, New Mexico, Oklahoma, North 
Dakota, South Dakota, Vermont, Virginia, West Virginia, Wyoming and 
Texas, in charge of Robert Dickson, United States manager at New York, 
assisted by William C. Scheide, resident secretary (New York), Frank 
W. Dickson, manager of the Pacific Coast department, and his associate, 
Edward Hall, both located at San Francisco, Cal. In the year 1901 the 
net fire premium receipts in the United States amounted to $849,357, and 
its total income to $898,381; the loss payments aggregated $585,886, and 
other disbursements $313,529. Most of the company’s American business 
has been built up since its entrance to New York, in 1896, although it 
had previously done some business on the Pacific Coast. On Jan. 1, 1902, 
the assets of the American branch amounted to $1,543,710, and its liabili- 
ties, including $654,128 of unearned premiums, were $816,673, leaving a sur- 
plus of $727,037. On the same date the 181st annual statement showed that 
the total resources of the Royal Exchange Assurance, in all countries, 
had reached the handsome sum of £4,853,173, the paid up capital being 
£689,220. Among the liabilities is noted a fire insurance reserve fund 
of £225,000 against outstanding risks. Among the officers and directors 
of the Royal Exchange Assurance are numerous well-known noblemen 
and gentlemen, the official staff being constituted as follows: Governor, 
Henry Frederic Tiarks, Esq.; sub-governor, Sir Nevile Lubbock, K. C. M. 
G.; deputy governor, C. Seymour Grenfell, Esq.; secretary, W. N. 
Whymper; actuary, H. E. Nightingale; underwriter, Stockdale Toulmin; 
manager fire department, J. Heron Duncan; manager of sea claims, W. P. 
Shepard; accountant, Percy F. H. Hodge; cashier, Alan M. Broderick. 
The company’s United States trustees are Charles Ferdinand Hoffman, 
of Brown Bros. & Co., bankers, New York, and George Francis Crane, 
of Baring, Magoun & Co., bankers, New York. 





The Life Association of America. 
THE Life Association of America was chartered on the 19th of March, 
1901, to transact a life insurance business under the provisions of Section 
200 of Article VI. of the insurance laws of the State of New York. Its 
offices were established in New York city and it immediately began an 
active canvass for business. How successful this canvass has been is 
shown by the fact that in the first thirteen months of its career new 
business was issued amounting to about $5,000,000. After commencing 
business the managers took steps to place the company in line with the 
standard life insurance companies of the country, and after due applica- 
tion and publication of its intention the Insurance Department, under date 
of August 23, 1901, granted permission to convert the association into a 
stock company with a capital of $500,000, the stock to be divided into 
25,000, shares with a par value of $20 each. In order to obtain the interest 
of as large a number of policyholders as possible the association offered 
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to each policyholder the privilege of purchasing, at par, one share of the 
stock of the new company for each $1000 of insurance carried by him. 
Books of subscription, for the capital stock were promptly opened, and 
the policyholders were offered $100,000 of the stock at par. Numerous 
subscriptions have been received, and it is expected that in a very short 
time the company will have sufficient stock paid for to enable it to com- 
plete the organization of the stock company, to which the business of the 
mutual company will be transferred. 

In order to convince the policyholders of the association of the sound- 
ness of its plan an examination was made by Consulting Actuary William 
T. Standen, who reported to the directors as follows: 


By the allotment to policyholders of a temporary option upon the stock 
to the extent of one share of $20 of stock for each $1000 of insurance, 
your association will undoubtedly derive the benefit of a large amount 
of insurance placed upon its books at a fairly moderate cost; and in 
addition thereto may expect to enjoy (in practical perpetuity) the con- 
tinued influence of a very large number of shareholders, whose interest it 
will be to assist the association in obtaining as much insurance as 
possible, in order to enhance the profit expected to accrue to their stock. 
The contract stipulation giving the association the right to impose an 
extra assessment to meet abnormal mortality, gives additional security 
to the policyholders. I should regard the possibility of your being forced 
to impose any additional assessment as being extremely vague and remote. 
Indeed, I believe it could only result from a wantonly careless inspection 
and selection of risks. The rates are adequate to cover the risks, even if 
the mortality should be up to the full table rate. A mortality up to the 
full table rate would be something absolutely unprecedented in the ex- 
perience of any decently managed life insurance corporation. All its 
business being new, it ought not to experience for many years to come 
a rate of mortality even near to fifty per cent of the table rates. I can, 
therefore, conservatively say that in view of the circumsances surround- 
ing the association its rates are adequate, and that intending policyholders 
need have no apprehension of any special assessment. 


It is therefore seen that the association has started on a sound basis, 
has been highly successful in procuring new business in its first year, and 
will enter the regular field with ample financial strength and resources. 

A comparison of the business of the association transacted in the State 
of New York for the year 1901 shows that only five companies transacting 
ordinary business exclusively wrote a larger amount than this association. 
It is now writing about $800,000 of insurance each month, and at this rate 
will show total writings for the year of some $10,000,000. The active man- 
agement of the company is in the hands of Henry P. Townsley, an in- 
surance man of wide experience, and he has associated with him as 
directors a number of men prominent in business in New York and Phila- 
delphia. Among them are Colonel Calvin H. Allen, ex-president of the 
Western New York and Pennsylvania Railroad; Eugene Van Schaick of 
the law firm of Van Schaick & Norton; W. J. Van Pelt of the real estate 
firm of Geo. R. Read, and W. H. Weimer of the firm of Weimer, Wright 
& Walkins of Philadelphia. 





The Liability Conference 

AN important meeting of the Liability Conference was held on June 
24-27, at which, among other matters, conditions in New York State came 
up for consideration. The Slater law, recently enacted by the legislature 
of New York, was introduced and advocated at the instance of the labor 
organizations, in the belief that its provisions would result in increased 
compensation to emploees, in consideration for injuries received in the 
service of their employers. Similar laws have been in operation in 
several other States long enough to prove that this expectation is sound. 
In such States it has been found necessary to make higher rates for 
liability insurance, to provide for the increased compensation paid to 
injured workmen. 

Stewart Marks, the actuary of the Liability Conference, in collaboration 
with the respective counsel and underwriters of the companies com- 
posing the conference, has made a careful study of the probable effect 
of this law on liability rates in New York. His report was submitted to 
this meeting of the conference. The statistics for the States where such 
laws have been in force were compared with those for States where such 
laws are not in force, and show clearly the necessity for higher liability 
rates where such laws obtain, if the liability companies are to transact 
their business in such States without loss. This conclusion will make it 
necessary for companies transacting liability insurance in New York to 
advance their rates in that State. ° 





International Association of Accident Underwriters. 
THE fifteenth convention of the above association will be held at the 
Crawford House, White Mountains, July 8, 9 and 10. An elaborate pro- 
gramme has been laid out as follows: 

Order of Business—(1) call to order; (2) appointment of committee on 
credentials; (3) report of committee on credentials; (4) report of executive 
committee on application and admission of new companies; (5) address of 
president; (6) report of secretary; (7) report of treasurer; (8) report of 
auditing committee; (9) report of executive committee; (10) report of 
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legislative committee; (11) introduction of resolutions and subjects to be 
referred without debate (members are requested to submit all resolutions, 
amendments and subjects in writing); (12) discussion of reports of officers 
and committees in their order; (13) amendments to by-laws; (14) reading 
of papers; (15) uniform policies; (16) conditional and unconditional poli- 
cies; (17) health insurance, @ as to confinement to house as a condition 
precedent to receiving indemnity, b as to limiting indemnity to time 
actually under physician’s care, ¢ as to varying lengths of time to be 
allowed for certain specified diseases and length of time; d as to age, 
should different premiums be charged for different ages, and what limit 
should be fixed? e as to occupation, does it materially affect the health 
risk? (18) the commercial traveler as an accident insurance risk; (19) 
legislation; (20) formation of organizations of local agents; (21) co- 
operation in the adjustment of claims; (22) fraudulent claims; (23) uni- 
formity in claim blanks; (24) local medical examiners; (25) bureau of 
information; (26) executive session; (27) appointment of committee on 
nomination; (28) report of special committees; (29) ways and means; 
(30) discussion of subjects not disposed of; (31) report of committee on 
nomination; (32) election of officers; (33) time and place of next meeting; 
(34) adjournment. 

The reception committee has prepared a programme of entertainment 
that they hope will make this visit to the White Mountains one to be re- 
membered. This programme includes a ride to the summit of Mt. Wash- 
ington; a banquet at which we shall have as honored guests, the Governor 
of New Hampshire and the genial Insurance Commissioner. 

Visits to the Profile House and rides through unsurpassed scenery 
can be arranged, and on the day after the closing of the convention a 
trip to Portland, Me. (the Forest City), and a twenty mile sail down the 
beautiful Casco Bay, with a clam-bake at one of the 365 islands. 





The Equitable’s Advocacy School, 

WHILE colleges throughout the country are either considering the estab- 
lishment of an insurance course or actually including the subject in their 
programmes, it has remained for the Equitable Life Assurance Society to 
put in effect a practical plan of instruct.on. On Tuesday, the lst inst., a 
summer school in life insurance for college graduates was opened in the 
library of the Equitable office, with over one hundred young men in at- 
tendance, representing twenty-five colleges, with Harvard and Princeton 
predominating. G. E. Tarbell, second vice-president of the society, will 
have direct charge o f the course of instruction, assisted by Robert L. For- 
man, the society’s general agent at Atlanta, while the staff of instructors 
will comprise most of the prominent officials and agents of the Equitable. 

The school is established as the result of the following letter sent out 
by Mr. Tarbell in Marck last, and which was enthusiastically responded to 
by a number of college presidents: 


It is our intention on or about July 1, or very soon after the close of 
the present year of the leading colleges and universities, to start a class 
of instruction in life assurance, and it is our desire to have this class as 
largely as possible composed of young men who have worked their way 
through college, in whole or in part, or of men who are especially recom- 
mended to us as very desirable by reason of their work during their col- 
lege course. We would be very glad to have a few of the members of this 
class come to use from your university. It is our purpose to pay the 
necessary expense of the members of this class during the course of 
instruction, which will probably last from thirty to sixty days, and at 
the end of that time we propose to try to furnish to such of the members a3 
show an adaptability to our work situations in connection with our 
various general agencies, where they can receive a guaranteed income, 
with the opportunity, through industry and perseverance, of making the 
income several times the amount. 

We feel that there is no business or profession to-day tha. furnishes 
young men with a greater opportunity for advancement or a more honor- 
able career than chat of life insurance. We have several thousand 
men in our employ, and the number is constantly increasing, and we 
especially want to start in the business young men whose education, 
character and determination will fit them for responsible positions and 
be of assistance to us in carrying on our great work. To such men the 
opportunity that we can offer is a grand one. 

We are writing especially to ascertain if you would be interested in this 
project, and if you believe you could furnish us from your great university 
a few men of the type that we desire. 


An interesting interview in The Brooklyn Eagle explains fully the work 
which this school is intended to accomplish as follows: 


What this school of advocacy will do more than all else will be to 
furnish self-equipment, to fit the individual to his work, adjust him to it. 
It will give him confidence in himself, belief in his work. Its tendency 
will be uplifting, and under instruction the power of the man will grow. 
What we will aim at in this school is to make each of these young men 
feel that life insurance is the greatest work in the world, that it presents 
unequaled possibilities. Along with this we will develop each man’s crea- 
tive power, without the growth of which little can be accomplished by any 
man. This whole school is really a study of the initiative of undertaking 
and its effect upon the development of the individual. 

We will hold morning sessions in this school, in our library, from 10 to 
12:30, and during each afternoon the men will be put upon the theory of 
life insurance, studying tables reports, etc., under experts. Accomplished 
men are what are to be turned out of the school. The morning sessions 
will consist of lectures and talks, designed to inspire the individual and 
make him feel the importance and the high character of the work he is 
engaged upon. 

After the month is up these men will be distributed among our agencies. 
We have written our agents in all the large cities, explaining the plan of 
the school and asking if they would take any of the men after the school 
was through with them, and if they would, how many. Some have written 
back that they would take two or three gladly. All are much interested 
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in the matter, and feel that here will be a chance to get attached to them 
young men of great energy and ability. 

You should see, only I cannot show them to you, some of the letters we 
have received from college men who are coming down here in July. The 
energy and enthusiasm they have in them are delightful, and just what 
we expected. Men are ccming from Haivard, Yale, Columbia, the Uni- 
versity of Pennsylvania, Cornell, Princeton, Brown, Syracuse University, 
Rochester University, the University of the State of New York, to men- 
tion only a few of the leading ones. This school of ours is to be a regular 
summer institution. The college men we have talked with say that it is 
going to open a new field to college graduates who have not determined 
upon their life work, and to some men that already have and will find this 
better, a field that offers great opportunities for the clever man right 
from the start. We ourselves are getting in the first: batch of men some 
of the best that will be graduated this year, splendid material. 

Here is a portion of a skeleton of one of the addresses that will be 
delivered before the school of advocacy early in its sessions: 

The creative power is the highest of all in the scale of human equip- 
ment. 

In advocacy it makes conditions instead of submitting to them. It 
resists the influences of environments instead of being dominated by them. 

There are two kinds of advocacy. The first depends for its initiative 
upon the development of conditions. In it the initiative lies outside of the 
advocate and rest3 in the will of another. The so-called ‘“‘professions’’ lie 
within this class. The individual equips himself for certain work and 
then depends upon developments for the exercise of his equipment. 

The individual of the second class develops his own initiative, makes 
his own opportunities, and thus generates additional will power for the 
accomplishment of the undertaking itself when he has come to it. The 
latter kind of advocacy furnishes the greatest opportunities for growth. 
It appeals to the all-around power of the individual. 

The strongest men of the country have been developed through the 
stimulus of the second class of advocacy above mentioned. To this class 
belong the organizers and promoters of the country, the men who have 
accomplished large things. 


In view of the novelty of the plan the operations of the school will be 
observed with great interest by the insurance fraternity, and there can 
be no doubt but that the Equitable will be greatly benefited by the ad- 
dition to its agency corps of men so well trained as these will undoubtedly 
be. 





An Additional Tax in Mississippi. 
THE Board of Levee Commissioners for the Yazoo-Mississippi Delta 
has, under the act of February 26, 1902, promulgated the following 
schedule of taxes and fees to be paid by insurance companies: 


For each license issued to an insurance company or association 
doing any business in this district..............cccccccccccccccces $100 
For each license issued to a fire insurance company or association 
or to any company or association operating a separate or distinct 


URE SIE OCT BF UO DONO se 6 o6.0.5 vw tink 00.0 tio anes sous eb nee eee eces 75 
For each license to an accident insurance company or association 

doing any business in this district..............cccccccccccccccecs 75 
For each license to a marine insurance company cr association doing 

RT PARC 20 TI EEO ocd as csWiesevercdessgreesisn deesaceeees 75 
For each license issued to a surety company or association doing 

GET WOMOES Ti THB 0 a 6 6 6. e ab oe 6 oso 8n8 ess oe bess eet RKoe ree 50 
For each license issued to a plate glass insurance company or as- 

sociation doing any business in this district.................00005 50 
For each license issued to all other insurance companies or associa- 

tions doing any business in this district.............. cece cece ewes 50 


All life companies shall pay a tax of two per centum upon the gross 
amount of their initial or first year premium receipts for business 
done in this district and one-tenth of one per cent upon renewal 
of premiums; all other than life companies shall pay a tax of two 
per centum on gross, less return, premiums from business done 
in this district. For each license tor @ frateriial order ...6.23..35 25 

The above takes effect July 1, 1902, in the following counties which com- 
pose the district: De Soto, Tunica, Coahoma, Quitman, Tallahatchie, 
Holmes, Le Flore and Yazoo. 

As the State tax is ‘‘in lieu of all other licenses and taxes, State, county 
or municipal,’”’ underwriters are inclined to doubt the legality of the levy 
of taxes and fees above mentioned. 

A number of the leading fire insurance companies have notified their 
agents to cease business in the Levee district above mentioned until the 
tax order is rescinded. 





The Insurance Year Book—Fire and Marine Volume, 1902. 
A FEATURE of the forthcoming fire and marine volume of The Insurance 
Year Book, which will doubtless be of considerable value to managers, 
agents, brokers and the insured, will be the department in which ‘‘Un- 
licensed Companies’’ are segregated. This chapter deals to a greater or 
lesser extent with each of over one hundred and fifty companies doing, or 
attempting to do business, in this country without direct licenses from 
State Insurance Departments. LEighty-eight of the concerns listed are 
of American origin, and some light is thrown on their trustworthiness 
by the fact that they are not licensed by the insurance officials of their 
own respective States. A great many of this group operate from Chicago 
as a center, some claiming immunity from State supervision by reason 
of their possession of old charters, the latter having been granted prior 
to the establishment of the Insurance Department of Illinois. Others have 
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actually complied with the corporation laws of some State, where, as one 
man put it, ‘‘a charter may be obtained for $5 and a drink of whiskey’’; 
though these concerns make no pretense of fulfilling the obligations im- 
posed upon real insurance companies in their own States, and neglect to 
secure the authority of their State insurance officials to do business there- 
in! Sixty-five foreign companies are listed which are known or believed 
to be in some way interested in American risks. Some of these get their 
business here by reinsurance of surplus lines of duly licensed American or 
foreign corporations. Other respectable companies operate through 
brokers, and usually require a warranty that a particular company has a 
line on each risk upon which it issues its policy. Many of these institu- 
tions are reputable and responsible, and it is only necessary to comply 
fully with their policy conditions in order to pe relatively certain of 
securing payment in event of a loss occurring. There are other so-called 
insurance companies, however, whose policies are not worth ten cents 
a bushel, so far as indemnity is concerned, and whose only function is the 
collection of premiums wherewith to swell the bank accounts of their 
promoters—what are known as paper insurance companies. Without such 
a guide as The Insurance Year Book, it is difficult for the busy man to 
keep in sufficiently close touch with underground insurance affairs to be 
certain of the standing of companies whose policies may be offered to him; 
and in this time of scarcity of fire insurance, the country is flooded with 
the circulars and policies of concerns which, when put to the test, are 
found to be totally irresponsible. The department devoted to ‘“Un- 
licensed Companies,” together with that bearing upon Lloyds and Re- 
ciprocal Underwriters, covers comprehensively the field of concerns which 
are operating in this country without direct authority from State insur- 
ance officials, only a few of the Lloyds having secured licenses in any of 
the States. These two groups carry the total number of such companies 
or associations considerably above two hundred. Another useful feature 
of The Insurance Year Book will be the list of ‘Companies and Brokers 
Accepting Surplus Line Business.’’ This comprises the names of American 
and foreign companies (aside from Lloyds and American companies which 
are unlicensed by their own State insurance officials) which write surplus 
lines from territory in which they may not be regularly entered and repre- 
sented by agents. In connection therewith are given the names and 
addresses of brokers procuring their policies; or, if they may be obtained 
from the head offices, that fact is mentioned. This list should prove very 
handy for the property-owner, broker, or agent who has surplus lines to 
place. It is apparent that a copy of The Insurance Year Book (which 
contains nearly 1000 pages of information) might easily be worth many 
times its price through the utilization of but the few departments named. 





John W. Edwards. 

Tue death of John W. Edwards, which occurred recently, deserves more than 
passing mention. Connected for more than thirty years with the Citizens Insur- 
ance Company, holding for the greater portion of that time the responsible posi- 
tion of its cashier, Mr. Edwards was widely known in insurance circles. In his 
position he came in contact, not only with insurance men, but with those engaged 
in various lines of business, and by his unfailing courtesy and geniality and his 
steadfast attention to matters which were in his charge, he not only won and 
held the approbation of all connected with the company, but the respect and esteem 
of all those with whom he was brought in business relations. 

In his earlier years Mr. Edwards was prominently identified with athletic sports, 
and his name is inseparably connected with rowing and athletic associations of 
Staten Island and New York. When the old Neptune Boat Club of Staten Island 
was at the height of its fame, he was the captain of the club, and until its con- 
solidation with the Staten Island Athletic Club was a member of its board of di- 
rectors. He was practically the maker of the Staten Island Athletic Club, serv- 
ing as a director during its entire existence, and as its president for three years, 
leaving the presidency when the club was at tne very pinnacle of its success. He 
was also a director of the New York Athletic Club for several terms, and was 
prominent in that organization, and instrumental in laying the foundations for 
its great success. In his social life he was universally loved, and his death is 
mourned by a wide circle of friends. The Scripture says that “fa prophet is not 
without honor save in his own country,” but in the case of Mr. Edwards the 
reverse is true, because where he was best known he was most highly honored. 

At Staten Island, where he was born, and where he had lived all his life, he 
was highly esteemed and his death deeply deplored. 





Texas Fire Prevention Association. 
THE annual meeting of the Texas Fire Prevention Association was held 
at Galveston, Tex., on June 17 and 18. The meeting was well attended, 
and many prominent men in the field of insurance were present. The 
address of the president, J. B. Hereford, was very interesting and full of 
suggestions for future guidance, giving a resume of the past year’s work 
of the association and showing features replete with promising results. 
The president touched on the conflagration hazard, urging stronger and 
more combined efforts to encourage safer construction, to pass ordinances 
for the regulation of electricity and more efficient fire and water supply. 
He recommended that members give more time to association work and 
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act promptly on any suggestions given by the executive committee; and 
eulogized the past work of Secretary Blumenthal. Regarding the situation 
at Fort Worth, Tex., it was resolved that a special committee of five be 
appointed, with the president as chairman, to go to Fort Worth, and if 
the conditions warranted wire all companies, recommending suspension 
of business until further advised. The election of officers resulted as 
follows: J. B. Hereford, president; C. C. Kinney, vice-president; execu- 
tive committee, W. A. Childress, D. E. Grove, McClure Kelly, E. B. 
Keeling, J. V. Spears, James Cravens and P, P. Tucker. The chairmen 
of the various committees were appointed by the president: Electrical, 
P. P. Tucker; fuel and lighting, C. C. Kinney; construction, D. E. Grove; 
fire protection, J. V. Spears; ordinance, J. S. Hereford; membership, W. A. 
Childress; auditing, Newton M. Smith. 





National Life of U. S. of A. Changes Hands. 

A DISPATCH to The New York Times from Chicago says: ‘‘A controlling 
interest in the National Life Insurance Company of this city has been 
sold by O. D. Wetherell, ex-city controller, to E. A. Shedd, formerly of the 
Knickerbocker Ice Company, and A. M. Johnson. Mr. Johnson has been 
elected treasurer of the company and R. E. Sackett remains as general 
manager. The new interests have ample capital behind them and propose 
to push the company in every way. It is now being examined by the 
Insurance Departments of the District of Columbia and Illinois and what- 
ever requirements they may make will be comrzlied with.” 





Receivers Appointed, 
ON Saturday last the court appointed Arthur Foster and J. Kemp Bartlett 
receivers for the Provident Life and Annuity Company of Baltimore. 
They will proceed to wind up the company at once. 





MERE MENTION. 





Life Insurance Notes. 

—The Germania Life is adding another story to its building in St. Paul. 

—The Louisana State Senate has passed a bill licensing fraternal societies which 
make a house-to-house canvas. 

—The Improved Order of Odd Fellews has been organized and will have its 
headquarters in Cincinnati, Ohio. 

—The Metropolitan Life has applied for a permit to erect a four-story brick and 
stone office building on Euclid avenue, Cleveland. 

—Mayor James Brenton of Des Moines is at the head of a new life company 
which it is said will begin operations about September 1. 

—The South Dakota Department has issued licenses to the Prudential of Newark, 
and the National Masonic Accident Association of Des Moines. 

—Mrs. Willard Merrill, wife of the first vice-president of the Northwestern 
Mutual Life, died at her home on Prospect avenue, Milwaukee, on June 22. 

—Stratton & Marden of Lowell, Mass., have been appointed district managers 
for the Equitable Life in that territory, with headquarters at 46 Hildreth building, 
that city. 

—John H. Hall of Hartford died at his home on June 25 from a paralytic 
stroke. He was a director of the Phenix Mutual Life and also of the Pheenix Fire 
Insurance Company. 

—Robert E. Pattison of Philadelphia, president of the Security Trust and Life, 
is the Democratic candidate for governor of Pennsylvania, which office he has 
held twice before. 

—William V. Holley, formerly State superintendent at Cleveland for the Fidelity 
Mutual, has been appointed manager of the life and accident department of the 
Travelers at Cincinnati. 

—Frank Sperling succeeds W. H. Dunphy as manager at San Francisco for the 
Home Life, covering California and Nevada. H. Haskell is manager at Los 
Angeles for Southern California. 

—The Marquette Life of Chicago expects to commence business July 1, with 
$100,000 capital, which was subscribed for at $110 per share. The company intends 
to immediately place an additional $100,000 on the same basis. 

—In Tue Spectator of June 19 the figures given for the Pacific Surety as 
losses incurred in Illinois were overstated by the addition of a fifth figure. The 
correct item is $5294 and the ratio of losses incurred to premiums is 22.13 per 
cent. 

—Edgar C. Fowler, general agent at Bridgeport, Conn., for the Connecticut 
General, has been appointed manager for Western New York, with headquarters 
at Buffalo. Albert E. Lavery has been appointed to succeed Mr. Fowler as 
general agent. 

—In the first five months of 1902 the National Life of the United States of 
America wrote $4,781,844 of new business, as compared with $3,063,146 for the cor- 
responding period of 1901. In June the company wrote $1,250,000, making it the 
best month of the year. 

—J. F. McCullough, special agent for the Penn Mutual under Bagley & Willct, 
general agents at Atlanta, has been promoted to the position of inspector of 
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agencies, and J. E.. Wilhelm, formerly general. agent at Raleigh, N. C., for the 
Mutual Life of Kentucky, has been appointed superintendent of agencies for 
North Georgia by the same firm. 

—The American Standard Life is being organized at Chicago and will operate 
on the assessment plan. The following officers have been elected: President, 
Paul Blatchford; vice-president, S. S. Rogers; secretary, G. H. Duff; treasurer, 
W. S. Herrick; counsel, J. L. Pierson; actuaries, H. R. Corbett and H. S. Vail. 

—Western Union Life Insurance Company of Chicago, recently organized under 
the assessment laws of Illinois, proposes to capitalizes at a minimum of $100,000 as 
soon as new business amounting to $2,000,000 has been issued. The present offi- 
cers of the company are: Jno. C. F. Royer, president, and F. Davidson Ferrell, 
secretary. 


Fire Insurance Notes. 
—E. A. Lilly, Canadian manager of the London Assurance, has resigned. 
—John M. Hughes has been appointed manager of the Newark, N. J., compact. 


—Benjamin F. Pereles, a real estate and insurance man of Milwaukee, Wis., is 
dead. 


—T. A. Ralston, sub-manager for the United States of the Northern of London, 
has sailed for Europe. : 


—The National Ice Exchange of Kansas City, Mo., is writing ice factory 
risks in the Southwest. 

—We regret to record the death of Mrs. Wm, B. Clark, the wife of the presi- 
dent of the A®tna Fire of Hartford, Conn. 


—Robert N. Hughs of Atlanta, Ga., resigned the special agency of the Imperial 
of London and has gone with the Hartford Fire of Hartford. 


—The Chicago agencies of Thomas G. Otis, Jr., and Lyman & Heafford have 
been consolidated. The new firm will be called Lyman, Otis & Co. 


—An inspection bureau bill has been introduced in the Louisiana legislature 
providing for the physical inspection of risks by a common inspector. 

—The New York State Association of Supervising and Adjusting Agents will 
hola its next annual meeting at Round Island, Thousand Islands, on July 8. 

—The National of Ireland has gene on a single-agency basis in Chicago, 
having taken up its Rogers & Rollo agency and continued that of Hall & Hen- 
shaw. 

—The National Union of Washington, D. C., has entered Ohio and has appointed 
Phypers Brothers & Co., of Cleveland, Ohio, its sole agents for that city and 
adjoining territory. 

—John B. Castleman has reconsidered his original plan of retiring from active 
business in the Louisville, Ky., firm of Barbee & Castleman, and has decided 
to remain in the firm. 


—The charter of the Kearsarge Fire of Concord, N. H., has been annulled by 
order of Judge Stone of the Superior Court, and Nathaniel W. Hobbs has been 
appointed receiver for the company. 

—The fire marshal bill in the present Louisiana legislature has failed, owing to 
Senator Dymond’s refusal to permit the reconsideration of his amendemnt, which 
removed the safeguards of the office. 


—The agents at Duluth, Minn., have made an appeal to the companies for 
the removal of Inspector McLaren and the substitution of a rating committee in 
his place, to consist of local agents. 


—John A. Kelly, superintendent of agencies of the Scottish Union and National 
of Edinburgh, has been appointed New York agent of the Fire Association of 
Philadelphia, to take effect from August 1. 


—There is every probability that the Chicago clearing house pian in relation 
to grain elevators will be abandoned, as many of the large companies have 
notified their agents that they will not be parties to the plan. 

—A number of business men of Grand Island, Neb., are planning the organiza- 
tion of a fire company to be called the German Fire Insurance Company of 
Grand Island, Neb., and to have a paid-up capital of $100,000. 

—The bill introduced in the present Louisiana legislature for the purpose of 
repealing the Haggerty Anti-Compact law has been unfavorably reported by the 
Senate judiciary committee, and Senator Wallace has secured consent to with- 
draw it. 

—The Supreme Court at Jefferson City, Mo., has practically overruled its 
former decision in the anti-compact suits against companies operating in Mis- 
souri by refusing to inflict judgment of ouster in the beef packing cases brought 
before the court recently. 


—The Louisiana House has passed the bill permitting associations of Lloyds to 
do business in the State when they possess cash on hand after deducting liabilities, 
except reinsurance reserve, of not less than $100,000, and have a deposit of $100,000 
in Louisiana or home State. 

—As a result of the recent decision in the Indiana Supreme Court, Auditor 
Hart has filed mandamus suits against the Commercial Fire of Indianapolis, Lna., 
and the Equitable Fire of Indianapolis, Ind., to compel them to file annual state- 
ments. Both are ‘old-charter’” companies. 

—The German Mutual Fire of Council Bluffs, Ia., which was organized this year, 
has been sold to Benjamin F. Loose, J. N. Nieman and James Watt of Des 
Moines, Ia. ‘They will constitute the board of directors, and will remove the 
head office of the company to Des Moines. 


—The old firm of Barbee & Castleman of Louisville, Ky., has sent out its last 
circular under date of June 20, to all its agents, announcing its retirement from 
the Southern management of the Royal of Liverpool. ‘The circular says that the 
firm appreciates the faithful, honest and profitable service which the agents have 









rendered to the Royal, and expresses deep regret at the severance of relations. 
Milton Dargan, who has been appointed manager of the Southern department of 
the Royal, is mentioned, and the firm bespeaks the cordial co-operation and support 
of its agents for this gentleman. 


—Stanley N. Cotterman & Co. of Chicago, Ill.., managers and attorneys tor the 
Independent Fire Underwriters of Springfield, Ill., are making arrangements 
to have the liability under policies of that Lloyds guaranteed by the Bankers 
Trust and Investment Company of Chicago. 


—The Winona Fire Insurance Association of Winona, Minn., which was in- 
corporated a few weeks ago, has started business with a paid-up capital of $10,000 
and a surplus of $30,000. The company will write grain risks only for the 
present, but will eventually do a general fire business. ; 


—The Perpetual Fire of Philadelphia, as previously stated, is now duly licensed 
by the Pennsylvania Department after the completion of its examination, and 
the assets have been satisfactorily invested. A. A. Sparks & Co., general agents, 
issue surplus lines on standard risks throughout the United States. 


—It is understood that the Keystone Fire of Pittsburg will be in shape to 
begin business on September 1, with $200,000 capital and $300,000 surplus. This 
company is being promoted by Charles F. Rankin. It is probable that W. H. 
Kilpatrick of Philadelphia will be identified with it in an official capacity. 

—-The Northwestern, the National and the Metropolitan Lloyds of Farmer & 
Thompson, Chicago, together with Roddick’s Interior, Cotterman’s Independent, 
Brock-Jones’ North American and Clarke’s Chicago Fire Underwriters, purpose 
arranging a clearing-house for mutual advantage and to facilitate their business. 


—Counsel for Russell R. Coats, who is supposed to represent T. H. Price, 
has secured a temporary injunction restraining the Empire City Fire of New 
York, Lindley Murray, Jr., John M. Burke, Charles M. Kerner and others 
from holding, participating in or voting at any meeting to dissolve the Empire 
City, and from taking any action looking to the surrender of its charter. The 
company’s answer will be heard shortly. 

—The Southern Loan and Trust Company of Charlotte, N. C., has severed 
its connection with the South-Eastern Tariff Association, as a result of an ultima- 
tum given by the latter to the effect that the former must refuse to handle the 
business of the Greensboro companies, or give up the companies that belong to the 
association. The trust company will continue to represent the Greensboro com- 
panies. The fight is the outcome of the twenty-five per cent advance in rates. 

—The Merchants Salvage Corps of Indianapolis, which was organized in 1900 
by Herman F. Newman, now has nearly 1000 subscribers, but gets little assistance 
from underwriters. It is anticipated, however, that the work of the corps will soon 
be taken in charge by the lecal underwriters, and one more station established. 
The corps now has two horses and two wagons, eighty-five covers and four men, 
two of whom are on duty during the day and four at night. During 1901 the 
corps responded to 725 alarms, and spread 820 covers. In fifteen months the 
salvage has aggregated $115,000. 





TOO LATE FUR CLASSIFICATION, 


—A prospectus has been issued of the Pennsylvania Life and Trust Company of 
Pittsburg, capital $1,500, 

—Officers elected by the new Pittsburg Life and Trust Company are W. 
Howard Nimick, president; F. T. F. Lovejoy, Wm. C. Baldwin, C. F. McReed, 
vice-presidents; A. S. Beymer, treasurer, and H. L. Borland, secretary. 

—A St. Louis despatch states that some policyholders who were transferred 
from the Southwestern Life Association of Marshalltown, Ia., to the Conservative 
Life are dissatisfied at the increase in rates made on their contracts by the latter 
company. 

—Southern Life Company of Chattanooga, Tenn., has been licensed by the 
‘Tennessee Department under the assessment law. ‘The company will charge full 
level premiums and maintain legal reserve. Z. C. Patten is president; Paul H. 
Johnstone, secretary, and H. W. Johnstone, general manager. 








Calculating Machines. 


THE well-known calculating machine, the Arithmometer, was invented by 
Thomas de Colmar, and was originally, and still is, manufactured in 
France. It is a well constructed machine, capable of hard and steady use, 
and many of them have been in use in Europe and this country for a 
number of years. 

The Spectator Company has in stock one of the largest sizes of this 
make, containing twenty product holes, eleven quotient holes and ten 
slides with movable markers on the fixed plate, put up in a handsome 
rosewood case with brass trimmings. It will be delivered to any address, 
carriage paid, the price being $315. 

Orders can also be filled immediately for the Odhner calculating ma- 
chine, size A, 15 figures in product, price $160; size B, 13 figures fin product, 
price $130. Also for the Brunsviga machine, size A, 18 figures in product, 
price $200; size B, 13 figures in product, price $160. Orders will also be 
taken and promptly filled for Tate’s Arithmometer (English make), 16 
figures in product, price $400. Orders for any one of the above-named 
machines and applications for descriptive circulars should be addressed 
to The Spectator Company, 95 William strcet, New York. 








Company Representation Wanted. 








N EXPERIENCED AGENCY MAN IS PREPARED 


to consider a proposition for a Department or State Agency in 
the United States from any ‘‘OLD LINE” Company. Only proposi- 
tions from the Home Office will be entertained. Managing or General 
Agents need not apply. Address, stating proposition, ‘‘E,” care The 
Spectator Company, 
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Rictuarial. 


Higencp Wants. 











AVID PARKS FACKLER, 
Ex-President Actuarial Society, 


CONSULTING ACTUARY, 


35 Nassau St., NEw York (Rooms 1404-5). Telephone 5427 Cortlandt, 
Letters addressed—D. P. Fackler, Actuary, New York—arrive promptly. 





WALTER C. WRIGHT, 


Successor to ELIZUR WRIGHT, 
CONSULTING ACTUARY. 

Reasonable charges for all sorts of Actuarial and Accountant work. 
Examinations conducted. Books and forms of account designed. 
Telephone, 2662 Main. 45 MILK STREET (Rooms 77-87), BOSTON. 
Western Union Code. Cable Address, ‘‘Actuary.”’ 


M's MENANDER DAWSON, 
CONSULTING ACTUARY. 


The patronage of Companies, Societies, Agents and Private Per- 
sons solicited. 


Room 556. 





No. 11 Broadway, New York, N. Y. 





R E. FORSTER, 
e 


CONSULTING ACTUARY, 


1001 Chestnut St., PHILADELPHIA. 





Ga MILTON STEARNS, 
CONSULTING ACTUARY. 
The patronage of Western Companies solicited. 


Offices 720-724 Walnut St., second story, Foster’s Opera House Block, 
Des MoIneEs, Iowa. 





HARLES J. HARVEY, F. 1. A., Consulting Actuary 
(Fellow of The Institute of Actuaries of Great Britain and Ireland). 
Author of the Valuation System in general use by the State Insurance Departments for 
industrial policies. Vide New York State Reports of leading industrial company for 1882 and 
1883— Business in Force at end of 1883, 50 per cent. greater than at end of 1882, yet 
Policy Reserve decreased by $70,000. Reserve at present time many millions of dollars 
less than by system in previous use, 


Telephone, 251 Jersey City. 43 Montgomery Street, Jersey City, N. J. 


_ “NEW IDEA” SAVINGS BANK 


An exceptional opportunity as 
Superintendent of our Savings 
Bank Department. 


Must be capable of managing thirty agencies. Position to be filled 
atonce, State salary expected. 


HERBERT N. FELL, MANAGER, 
The Mutual Life of New York, 
WILMINGTON, DELAWARE. 


ANTED—IN OREGON, WASHINGTON AND 

Idaho, a good producer for a District Managership by a leading 

agency of the Washington Life that is writing the largest business per capita 

of any of the company’s agencies, 100% increase in 1901 over 1900. 

Yearly issues over $1,000,000. Salary, commission and renewal contract 
to reliable party. Address, with references, 

BLAIR T. SCOTT, GENERAL MANAGER, 
610-11-12-13 Chamber of Commerce Building, Portland, Oregon. 


HEALTH INSURANCE, 


ANTED—RESPONSIBLE, PUSHING AGENTS 

to sell the most liberal Health Insurance Policy—with DEATH INDEMNITY— 

on the market. No medical examination. Agents are making large income. Why not 
you? For territory and particulars, address W. E. Switzer, General Agent—Health 
Insurance Department—The Security Trust & Life Insurance Co., 25 Broad Street, N. Y. 


ANTED—A GENERAL AGENT (1 EACH) FOR 
OHIO, PENNSYLVANIA, INDIANA and NEW YORK CITY. 


Liberal Contracts with the right men. 











POLICYHOLDERS’ PROTECTIVE ASSOCIATION, 
15 Wall Street, New York City. 


ANTED—DISTRICT AGENT FOR WESTERN 
Indiana. The territory is thoroughly organized and there is over a million of 
insurance in force. The card system was adopted two years ago for this territory and over 
1500 birthdays have been taken. Liberal renewal contract will be given to first-class agent. 
None but experienced agents need apply. 
Address T. N. HARDEN, General Agent Northwestern Mutual Life Insurance 
Company, of Milwaukee, Wis., Indianapolis, Ind. Lock Box 442. 








CALIFORNIA! CALIFORNIA! 
ANTED—BY A PROMINENT NEW YORK COM- 


pany, three reliable business getters as ang Managers. Exclusive terri Ch 
Busi conditions best in history of the State. More business written in 1900 in my field 








tnsurance Lawyers. 





L D. GARRETT COMPANY, 


29 LIBERTY STREET, NEW York. 


INSURANCE STOCKS BOUGHT AND SOLD. 


THE INSURANCE REFERENCE BOOK FOR 1902. 


In addition-to the usual statistical and historical data concerning Fire, Marine 
and Casualty Companies, the 1902 edition contains Assets, Liabilities, Losses Out- 
standing, Unearned Premiums, Net Surplus, Premium Receipts, Dividend Rates for 25 
years prior to 1900, General and Special Agents and Short-Rate Tables. 


Price, with Monthly Supplements, $10 Per Annum. 








Salvage Companies, 








— HITT SALVAGE CO. 
ATLANTA, GA. 


Cotton Salvors, Appraisers and Adjusters. 





yee in the three years pre Top-notch commissions with long time renewals. 
HOWARD PERRIN, “Chronicle” Building, San Francisco. 





IFE INSURANCE IN TEXAS.—EMIGRATE TO 

Texas, where prosperity fills the air and the Life Agent who 

can and will hustle never goes hungry or short of cash. “ Business 

is easy.” I want a few more good men, The OLD HARTFORD LIFE 
is on top in Texas. 


W. H. PATTFRSON, Mgr., 412-413 Trust Bldg., Dallas, Texas. 


TETAS. 
ANTED—GOOD AGENTS TO SELL MOST AT- 


tractive Policy Contract now offered. Producers of high grade 
business can secure an extra fancy contract with the Germania Life 

Insurance Company. Apply to CHAS. H. FLORIAN, Manager, 
SAN ANTONIO, TEXAS. 








EXAS, OKLAHOMA AND INDIAN TERRITO- 
ries. No better field in the United States for active- hustlers. 

The Manhattan Life Insurance Company is offering top contracts to men of char- 
acter and ability in this excellent, prosperous section. We want good men to sell good 
policies for a good Company. Apply, with references, to 

A. A. GREEN, Jr., Manager Southwestern Department, 
Scollard Building, Dallas, Texas. 
Would be glad to hear from Fire Agents who desire to increase their income. 
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Prominent Agents and Brokers. 


Prominent fgents and Brokers at Chicago. 











DUGRO BUTTLES, 
" 56 and 58 Pine Street, New York, 
SURPLUS LINES. 


LA GARDIENNE INSURANCE COMPANY, PARIS, FRANCE. 
Telephone, 408 John. 





RE & VAN DEINSE, 
Indianapolis, Ind. 


Represent the Firemen & Mechanics’ Insurance Company of 
Madison for strictly Surplus Lines and Sprinkled Risks, 
Correspondence solicited. 


eens & CORTIS, 





19 LIBERTY STREET, 


SURPLUS LINES. 


Telephone, 4081 John. NEW YORK CITY. 





—f Hersert Buxton, Pres. and Mgr. L. Austin JOHNSON, Sec. 


UXTON INSURING AGENCY, 
GENERAL INSURANCE, 76 Wititam StrEET, New York. 
Correspondence Solicited. 


ILLIAMSON BROTHERS, INSURANCE, 
MEMPHIS, TENN. 


Assets represented over $100,000,000.00 
Writing a general business throughout the South. 
Oil Mills, Cotton Gins, Wood-Working Plants and Lumber our Specialties. 
Reference, R. G. DUN & CO. 
RICHARD L. ROBERTS RICHARD A, OSMUN 
ROBERTS AND OSMUN, 


49 LIBERTY STREET, - - - - - = NEW YORK. 
INSURANCE BROKERS. 


G2 Handling of surplus lines a speciality. 
FIRE - TRANSPORTATION - MARINE 


= R. TUTTLE, 











Syracuse, N, Y. 
STATE AGENT 

Home Fire Insurance Co. of Baltimore. 

Firemen’s Insurance Co. of Baltimore. 

American Insurance Co. of Boston. 


Established 1867 
Established 1825 
Established 1818 





W. C. Bennett. ESTABLISHED 1869. J. Burns ALLEN. 
HARLES TREDICK & CO., INSURANCE AGENTS 


and Brokers, 389 Walnut Street, Philadelphia, Pa.- Special attention given to 
Surplus lines. 


SSOCIATED UNDERWRITERS, 
19 LIBERTY STREET, NEW YORK. 
BOUGHAN & Co., Attorneys. 
Estimated wealth of Underwriters, $1,000,000. 
Cash Guaranty Fund, subject to sight draft, $25,000. 
SURPLUS LINES solicited from Agents and Brokers throughout 
the United States. 


ESTABLISHED 1853, 


HE THURINGIA INSURANCE CO, 
OF ERFURT, GERMANY. 











UNITED STATES DEPARTMENT: 100 William Street, New York, N. Y. 
F. G. VOSS, Manager and Attorney. 





MERICAN FIRE UNDERWRITERS 
OF CHICAGO, ILL. 


“The Temple,” 184 La Salle Street. 
J. L. LUCAS & CO., General Agents for the United States. 
SURPLUS LINES SOLICITED AT TARIFF RATES. 











E ROODE & FAULKNER, 


GENERAL INSURANCE AGENCY, 
148 LA SALLE STREET, CHICAGO. 


Representing Hanover Insurance Co. of New York; National Union Insurance 
Co. of Washington; Palatine Insurance Co. of London. 


Over 25 years’ experience in the theory and practice of insurance in all its branches. 
Your patronage invited. ; 





M. J. NAGHTEN. J. J. NAGHTEN. F. A. NAGHTEN. 


yous NAGHTEN & CO. 
FIRE INSURANCE, 


Established 1863. 159 La SaAL_Le Street, Cuicaco, ILv. 


GEO, W. MONTGOMERY. M. L. C, FUNKHOUSER. 
MONTGOMERY & FUNKHOUSER, 
INSURANCE AGENCY, 184 LaSalle Street, Cuicaco, IL. 

Firemen’s Ins, Co., Newark ; Concordia Fire Ins. Co., Milwaukee; Potomac Ins, Co., Wash- 


ington ; Farmers’ and Merchants’ Ins, Co., Lincoln, Neb.: Lloyds Plate Glass Ins. Co., New 
York, and Union Surety & Guaranty Co., Philadelphia, Pa. 


T. MARSHALL & CO., FIRE INSURANCE, 
e 470 Calumet Building, No. 189 La Salle Street, Chicago. Facilities for placing 
large lines on all classes of insurable property. 
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Life insurance Loans and Bnvestments. 








IFE INSURANCE POLICIES PURCHASED. 
LOANS ON SAME AT 6 PER CENT. 


Endowment, tontine and distribution policies discounted at 6 per cent. 
Give larger cash and loan values than companies. 
Premiums continued to maturity of policies. Commissions paid. 


Reference : The Merchants Loan and Trust Co., Chicago. 
JOHN V. FOX, Eourtas_e Buri_pine, Cuicaco, ILL. 


Life Insurance Policies Bought 
AT INVESTMENT RATES. 
LOANS ON SAME. 


On all deferred Dividend Policies bought, Premiums are continued to the end of the 
Dividend (Tontine) term, and thus Agent’s ‘Renewal Income” in these policies is preserved. 


RICHARD HERZFELD & CO0., 35 Nassau St., New York, 


ESTABLISHED 1874. 








Reference by permission : 
The National Bank of North America, New York City. 
The North American Trust Co., New York City. 


Western Office, 171 La Salle Street, Chicago, Ill. 








Mercantile Agencies. 








OLMES’ MERCANTILE AGENCY 


Devoted exclusively to the interests of. Life and Accident Insurance Companies 
and engaged only in furnishing them REPORTS, INVESTIGATIONS and IN- 
SPECTIONS in any part of the United States and Canada from reliable Attorneys-at-Law, 
and no pains or expense is spared to get reliable, prompt and satisfactory reports. 
THERE IS NO SUBSCRIPTION FEE REQUIRED. 

My blanks for reports are supplied free, in quantities desired, and I render a detailed 
statement and bill on the first of each month, only for reports returned made during the 
previous month, Special trained ens in my employ in all large cities, I have per- 
mission to refer to any of the many Companies for whom I now do business, Correspond- 
ence solicited 
CHARLES 8B. HOLMES, Proprietor. 188 NASSAU 8T., NEW YORK, N. ¥ 

(Licenszep AND BonpgD UNDER Ngw York State Laws.) 
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